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Saymg ‘for sale’

In new ways
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Real estate agents
get the word out
with giveaways,
tasting tours and the
use of social media

By Civoy GonNzaLEz
WORLD-HERALD STAFF WRITER
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helped

of their own: $10,000. He and others said that historically low OMAHA AREA HOME SALES
mnm-glmompammm interest rates and an oversupply of homes Number of homes signed to a contract

the cash from a fellow Realtor who dangled continue to create an extraordinarily good in September:

homes his team listed. If the house sold, the sumer confidence, however, may be delaying

connecting agent’s name was entered into a large purchases.

lottery sponsored by Troy Trumm of Keller Lisa Ritter, the new president of the Oma-

Williams Realty. ha Area Board of Realtors, attributed some
Trumm said he's gotten such good buzz of the September setback to families still

from his “agent incentive program” that he's settling into the school year routine rather

going to do it again next year. than house-hunting. She was pleased, though,
“Not only have I been selling more that residential sales so far in 2011 are above
‘homes,” Trumm said, “but I am getting them last year’s levels. That is a feat, Ritter said,
sold faster.” given that the now expired federal stimulus
Though some bristle over hefty agent tax credit sparked a rush of home-buying in
" bonuses that could be off-putting to buyers,  early 2010.
_most agree that enticing marketing tactics In the first nine months of this year, 7,871
are necessary to draw traffic to properties homes had gone under contract. During that - - -
in today’s crowded and sluggish real estate same time frame last year it was 7,683. ‘06 ‘o7 '08 ‘09 ‘10 ‘11
X Ritter suspects that home prices are bot- s_::--—-*-—
Recent numbers from the Omaha Area toming out — houses on average sold last i
Board of Realtors showed a 19 percent drop  month for less than in the previous Septem- DAVE CROY/THE WORLD HENALD

in the number of homes that went under con- ber, $160,788 versus $168,738, Ritter doesn't

tract last month compared with the previous anticipate much more of a dip but said home-

month — 766 versus August’s 943. owners must be prepared to price accord-
Mike Riedmann, president of residential ingly, or lower, if they want to sell.

sales for NP Dodge, said that while Septem- Despite a self-described conservative

ber typically reflects a seasonal slide, the forecast, Ritter is optimistic about the local

level of decline last month surprised him. housing market, which has not been as hard

that a better-than-expected
st (usually slowed by back-to-school putting my money where my mouth is" by
dmm;)mm;mmm. opening a new Re/Max Results franchise in

“Normally we get a drop-off in August team of four.
where this year we had a kick up,” said Ried- Ritter and other agents recognize the
mann. “So maybe August borrowed some of value of stepping up outreach and marketing
the sales we normally would have seen in strategies.
September.” See Homes: Page 2







